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You're at the CORE of all we do.
MARK
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CALENDAR
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DAY TRIPPING!
Each month we are giving you daytrip ideas, on a budget, to take full advantage
of our great state. Did you see last month's blog on the Occoneechee
Speedway Trail? To look at past blogs go to
Core.Town/Blog
Stay tuned for our April Family-Friendly Adventure:
Beaufort, NC
Susan Williams and her family
Budget: $150 - Will they spend it all?

TWO TRUTHS AND A LIE!
The first two people to reply to this email with the correct answer
get a Starbucks card!
Congrats to our winners last month: Diane Coleman and Julianne Gorton
1. You know it's a crazy market, but sometimes the agents we are under contract with
are crazy. Despite being asked not to, the agent representing the buyers of one of
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our listings kept contacting the sellers via Facebook and knocking on their door.
2. Our buyers went to a busy open house for a $560,000 home they had already
submitted an offer on. The agent told everyone waiting in line: "We are only letting
in people paying cash. Raise your hand if you are paying cash."
3. At another open house, one of our buyers had his shoes walk off! Another buyer
snagged them and he had to walk home in the blue shoe booties!

22nd
Take Your Son or
Daughter to Work

COMPANY UPDATE
Core Stats for March 2021
Closed Listings: 6
Avg. Days of Market: 2
Closed Buyer Purchases: 6
----------------

2021 Company Goal: 200
28 closings YTD
27 Pending Contracts
11 Coming Soon Listings
To date we have negotiated 99% of list price for our buyers
and 110% for our sellers
----------------

Top 3 Agents in March Volume
Chip Barker
Judy Hart
Nicole Condon

APRIL HOME OWNER TIPS
Here are top 10 tips for spring cleaning:
1. Room by Room - Working room by room makes it less overwhelming. Focus on
the neglected areas: under cushions and behind furniture, ceiling fans, etc.
2. Involve Everyone - They all live there, right? Assign chores appropriate to age,
get a chart and and work together to accomplish the tasks.
3. Garage Goals - Get new shelving for the garage to organize by purpose. Buy
bins of all the same size for consistency and get things off the ground.
4. Cabinet Cleaning- With all the extra cooking at home, your cabinets have
accumulated grime. Wash with a mild degreaser and while you're at it, empty
drawers and get all those pesky crumbs.
5. Closet Roundup - Working one closet at a time, assess what doesn't fit or
flatter and donate. Keep what you love and makes you feel good.
6. Launder Linens - It's time to take down your curtains for a wash or get the
dust shaken off if they can't be laundered. It's also time for the comforters to
see some suds and get a fresh fluff.
7. Front Porch - Powerwash after the pollen subsides. Freshen up trim paint.
Maybe even freshen up the whole look with a new pop of color!
8. Let it go - Time to donate, recycle and trash things that are not used regularly
and aren't being used in your daily life.
9. Decor do-over - Moving pictures around, changing out your knick knacks and
reworking your decor in small ways can have a big impact!
10. Plan ahead - Take a few hours to rethink your cleaning system to determine a
way to make regular cleaning easier when life get busier. Use this time to switch
to more eco-friendly products and consider systems that don't require single
use plastics.

HOT TOPICS

What happens if a home doesn't appraise?
If a buyer is obtaining a loan, once they go under contract on a property an appraisal will usually be ordered. Our goal is to
make sure the appraisal is back before the end of due diligence so it is critical that it be ordered quickly. The buyer has to
pay the appraisal fee up front and the lender can't submit the order until it has been paid for. It then takes 10-14 days for
the report to be completed. Many consumers don't realize that neither they, the lender, nor the agent have any say about
which appraiser will be assigned. This is important, as it is truly an independent evaluation of the market value. The
objective is for the lender to assess the value of the property they are writing a mortgage on. Think of it this way - they
don't want to loan you more money than a home is worth. If a home appraises for more than the contract price, the buyer
is walking into the loan with more equity than they expected. This is not something shared with the sellers. If the home
doesn't appraise for the contract price, we have an appraisal shortage. For example, let's say the contract price is $400,000
and the house appraised for $390,000. There is a $10K shortage. In almost all cases, trying to get the appraiser to adjust the
appraised value is futile. So, here are a few potential outcomes for dealing with the shortage:
A. Are the sellers are willing to come down to the appraised value of $390,000 and adjust the contract price? This rarely
happens in the current market conditions, especially with so many asking for appraisal addendums, but it's important to
understand it as a possibility.
B. The contract price remains at $400K and the loan is based on the appraised value of $390,000. The buyer will come up
with the remaining $10K difference at closing, in addition to the downpayment for the $390,000 loan.
C. The buyers and sellers meet somewhere in the middle and adjust the contract price. Let's say they revise the contract to
$395,000. The loan will be based on $390,000 and the buyer will only have to come up with the difference of $5,000.
D. The seller is unwilling to make a contract change and the buyer doesn't want to come up with the difference and they
walk away from the deal and forfeit their Due Diligence Fee (remember the seller keeps this if the buyer terminates for ANY
reason).
E. The buyers can switch lenders and hope that if they get a new appraiser, the outcome will be different. There is generally
not time to do this within the original due diligence period so they will either be begging for an extension or going past that
date and into their earnest money period. This will not work at all with FHA or VA loans.
Share this newsletter and connect us with anyone you know who is thinking of moving. They deserve a trusted real estate
advisor who keeps them at the CORE of all we do!
Reach out to us at info@yourcoreadvisor.com or call (919) 295-3660 so we can help!

CORE REALTY ADVISORS PAST CLIENT
BEFORE AND AFTER
CONTEST
Are you one of our past clients (sellers or buyers) and have a room that
you've completely changed since the time you moved in? We love to see
what our buyers do to make a home uniquely their own. We know we
have past buyers who took a drab kitchen and make it a chef's dream or
transformed an old living room into an office. Did you buy a brand new
home and turn it from builder boring to amazing? Sellers, that includes
you, too! Even if you sold your home with us and relocated out of town,
you can participate in the fun!
We want to feature your room in our BEFORE AND AFTER contest!

ENTRY CATEGORIES:
KITCHENS OR BATHROOMS
EXTERIOR
LIVING SPACES
(other interior rooms such as a living room or bedroom)
Each category will have a winner who will receive a $100 gift card to a
home improvement store of their choosing for future projects!

HOW TO ENTER AND FAQ'S:

1. EMAIL YOUR "BEFORE" AND YOUR "AFTER" PHOTOS TO
YOUR AGENT OR INFO@YOURCOREADVISOR.COM BY APRIL
20TH.
2. VOTING WILL RUN FROM MAY 1-15TH ON SOCIAL MEDIA. BE
SURE TO SHARE THE POST WITH YOUR FRIENDS.
3. PHOTOS SHOULD IDEALLY BE TAKEN FROM THE SAME ANGLE
AS MUCH AS POSSIBLE (IF YOU NEED HELP WITH BEFORE
PICTURES FROM MLS, LET US KNOW. WE CAN HELP).
4. YOU CAN SUBMIT IN MORE THAN ONE CATEGORY.
5. PLEASE DO NOT SUBMIT THE SAME ROOM FROM A PREVIOUS
YEARS' COMPETITION UNLESS YOU HAVE DONE FURTHER
IMPROVEMENT.

