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Core Realty Advisors
You’re at the CORE of all we do

Agent Spotlight:
Julie Dove

The History of 4th of July
The 4th of July was the date that our forefathers signed the Declaration of Independence in
Philadelphia in 1776. Many have said that Congress actually approved it on July 2nd or
August 2nd, the date they really did sign the document. So why the 4th? That was the day
the final draft of the Declaration was finished for the August 2nd signing. Confused? They
approved the entire idea on July 2nd, with a rough outline. But on the 4th, they actually
had their finished draft after a lot of discussion and ratified it. And, it takes awhile for
everyone to get it signed (Remember, we didn’t have digital signing back then!) so that it
was done on August 2nd. The first official 4th of July party was in 1777 (a year later) in
Philadelphia. Warships along the docks fired a 13-gun salute in honor of the 13 states.
-adapted from Brownielocks.com
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We gladly welcome
Julie Dove to the
CRA family. Julie is
the mother of 5
ranging from 28 to
9, grandmother of 4
and 4 fur babies!
Managing multiple
schedules and
needs is one of the
ways she is
perfectly suited to
helping others
manage the crazy
roller coaster to
buying and selling!
At the core of how
she helps her
clients is protecting
their interest. She
is also the type of
Realtor to roll up
her sleeves and get
the job done
whether it's
repainting a room
or rushing to clean
a house that was
left a mess by the
sellers. We are
confident that her
passion paired with
our systems will
help her grow her
business.
Contact Julie at
julie@
yourcoreadvisor.com

or 919-671-6818.
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Market Update
Get more life out
of your AC with a
tune up!

So long monsoon rains and hello heat! As we
officially enter summer we anticipate seeing
somewhat of a slowdown in homes being listed for
sale. However with a 6% average increase in home
prices year over year, and interest rates remaining
low, there are strong incentives for homeowners to
consider selling. Why not do it now, while there is
less competition?

Contact
Coats HVAC
919-332-1185
info@coatshvac.com

The Triangle market remains hyperlocal as each
area of town and each price point is a different type
of market. For example, Inside the Beltline is still a
hot sellers' market (less than 3 months of inventory)
for almost every price point, but head north to
places like Wake Forest or east to Wendell and
homes priced above $500,000 have 7+ months of
inventory.

Lower your power bill
this summer with
these tricks!
1. Get a few cheap window units and only use
when you’re in the room.
2. You could free yourself completely from air
conditioning by using fans.

New construction in our area is still growing and
the competition is heating up. We’re now beginning
to see more builder incentives and more standard
features as a way to capture buyers attention. Have
you seen new construction lately? If you're in the
market, now may be a good time for us to show you
a great new community! Call us at 919-295-3660.

3. Program your thermostats!
4. Make sure your HVAC is maintained regularly.
5. During the daytime, when the sun is beating
down, draw your blinds and curtains. This
simple step can drastically reduce the sun’s effect
on your home’s indoor temperature.
Source: houselogic.com

BROKER-IN-CHARGE BRIEF
Have you ever noticed how furniture stores have liquidation sales or "Going Out Of Business" sales but then never actually
close? All the hype must work or they wouldn't keep doing it. Well, the hype about mortgage interest rates isn't like that at
all. Last year rates were predicted to go up and "get it while you can" was the reality at the time. However, the economy is
dynamic and reactive. We have recently seen interest rates drop based on
global trade negotiations and stock market instability. Last month, interest
rates hit a three year low! We get asked all the time, "Are we going to have
a recession here? Will the bubble burst?” Most local economists and
experts point to the recession in 2009/2010 and show that here in the
Triangle we leveled at that time, but never really saw the recession the
way the rest of the country did. Certain communities took a harder hit, but
overall, we were much better off than most other cities. What does that
mean for you as the consumer now, while the interest rates are low? Is it
still a good time to buy? The Triangle continues to show positive growth
year after year in large part because our economy is built around a broad
industry base - higher education, tech, pharma, banking, etc. Even when
things level off nationwide, we continue to see homes appreciate at rates
above the national average. It's our opinion that home ownership will
remain one of the best ways to build wealth and that the Triangle area still
has lots of potential for growth and appreciation. Perhaps this is your time
to take the leap and invest in you! No marketing hype, just being in the
right place at the right time.
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