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You're at the CORE of all we do.
MARK
YOUR
CALENDAR
7th

CORE OUT AND ABOUT!
Each month we head out and about to check out bars and restaurants that our
agents love. We'll be writing a review of the food, drinks and atmosphere.
To look at past blogs go to
Core.Town/Blog
This month we went to NORSE BREWING COMPANY in
downtown Wake Forest.

TWO TRUTHS AND A LIE!

The first two people to reply with the correct answer get a Starbucks card!
1. One of our clients had a closing that was being held up as the builder wasn't
going to be able to get the Certificate of Occupancy if they couldn't find a
specific variety of tree to plant in the front. Our agent went out shopping at
local nurseries for the tree since the builder's landscaper couldn't source it.
When you're a REALTOR you do what you gotta do!
2. A client moved into their new home and the shower drain backed up during
their first shower. The pre-closing inspection hadn't mimicked the amount of
water from a shower to reveal the problem: a cement blob in the drain, likely
grout from the tiler subcontractors.

3. We often multi-task, which can come back to bite us. While dictating a text to a
client, one agent got cut off by another car. She sent the text before she
realized it read "Well, be my guest if you are in such a hurry @#%*#" Oops!
Luckily,the clients totally understood and everyone had a good laugh.

Carrie Schlegel's
Birthday

18th

Jennifer Jenkins'
Birthday

21st
First Day of
Winter Solstice

25th
Christmas Day &
Nicole Condon's
Birthday

26th
Kwanzaa Begins

COMPANY UPDATE
Core Stats from November 2021
Closings: 11
Closed Volume: $3.4M
Closed Buyers: 8
Closed Listings: 3

WE ARE SO GRATEFUL TO HAVE
GIVEN OUT 75 PIES AND HAVE 20
CLIENTS GET THEIR PHOTO TAKEN
AT OUR CLIENT EVENT!

----------------

2021 Company Goal: 200
Closings Year to Date: 160
Closed Volume $67,437,650
Pending Contracts: 16
Coming Soon Listings: 4
----------------

Top 3 Agents in November Volume
Carrie Schlegel
Judy Hart
Lauren James

HOT TOPICS: 2021 REFLECTIONS

When we set goals in January, we have no idea what the market will be like or what obstacles and
changes will come our way. We didn't meet our goal for 2021 of helping 200 families buy or sell property
but we are proud of what we did accomplish! Real Estate is often subject to minute market shifts and
conditions, and we do our best to set goals based on our previous history. We had NO idea what was
about to hit us in 2020 and 2021. Sure, we knew we were in a pandemic but we couldn't have predicted
the unprecedented demand in our local market. This year's market highlighted that the demand for
housing in our area is not keeping up and therefore 2021 became a feeding frenzy for buyers. Relocation
accounts for 42 of the 62 people who are added to Wake County population each day. Relocation isn't
the only reason why our market became an absolute sellers' market though. That, coupled with some
announcements of big name companies opening up in the area, low interest rates, young buyers
entering the market and a pandemic shifting priorities in places to live, made the Triangle market very
challenging for buyers. We've seen contracts with offer bonuses including vacations and athletic tickets.
We've seen due diligence amounts above $75,000. Instead of "See 20 houses and make one offer," we
see buyers having to see 50 houses, make 8 offers and finally go under contract on the 9th. You can
imagine this takes perseverance and determination for agents and buyers alike. The listing side of
things is clearly the driver's seat and listing agents are dealing with an absolute storm of calls, texts,
emails and questions from sellers. We never want to skimp on our presentation and professionalism, so
we do the absolute best we can to remain excellent communications despite the extreme intensity. You
can also imagine this can bring out some of the worst in some people. We have had run ins with
aggressive and rude agents locking us out of a showing, losing the key "by accident" and sneaking in
before showings were allowed to try and beat out the competition. This market came on quickly and no
agent was quite prepared for it, but we rolled up our sleeves and got to work for our clients, quickly
adjusting our strategies and systems to help.
Know someone ready to move? Refer your friends and neighbors! Have them reach out to your favorite
agent or send us a quick text at (919) 295-3660 or email info@yourcoreadvisor.com

