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Save
the date
March 19
Join us at the Movies

Things
To Do

Save the date for our next Client Appreciation Event.
We will be hosting our current and past clients for the
new movie release of Batman Details to follow...

Feb 3-5
Jazz Festival
Wilminton, NC

TWO TRUTHS AND A LIE!

Feb 5-6th
Carolina Chocolate Fest.
Moorehead City

The first 2 people to submit the correct answer get a Starbucks card!
1. An agent showed up to help facilitate the donation of a few pieces of furniture
and was faced with a house full unwanted “stuff”. A trailer load to the
dumpster and an ad for free stuff on Facebook got the house emptied.
2. A buyer was so desperate to get a sneak peek at one of our listings, they
threw snowballs at the house to try and get the sellers' attention.
3. Three weeks before closing on a new construction home, after 8 months of
waiting, the builders preferred lender dropped a bombshell. They had
neglected to tell the buyer that he would have to pay off a car, in addition to
saving up the closing costs in order qualify for the loan. They didn't have it so
they had to back out of the deal.

Feb 11-13th
Hayti Film Festival
Durham, NC
Feb 19-20
Fearrington Folk
Art Show
Pittsboro, NC

Monthly Stats
Core Stats for January 2022
5 Closings
Closed 3 Listings / 2 Buyers
$1.89 M Volume
----------------

2021 Year in Review
166 Transactions
$67M Volume
$405,000 average sales price
----------------

Top 3 Agents in January Volume
Carrie Schlegel
Nicole Condon

Home Maitenance Tip

The more food in an
oven, the more evenly
the food will cook. The
same goes for the
freezer - the more full
it is, the more evenly
items will stay frozen

Betsy Luckett

Hot Topics: The numbers don't lie

The numbers don't lie but they don't really tell the full story either. The highest median sales price
EVER was recorded for Wake County in December 2021 at $411,000. That number doesn't lie. You
can sell your home for more than ever. This past month we had two clients sell the homes they had
lived in for less than 2 years and each make more than $100K in net proceeds. The North Carolina
market craziness is often focused on the influx of buyers to our region driving high demand.
However, the market frenzy is really because supply is so low. We think the big question is, where
are all the sellers and why aren't they selling now, when it's an amazing time to sell? Looking at the
Cape Fear inventory of single family homes, there were 1,198 homes for sale in Dec 2021 as
compared to 2,466 in Dec 2020. That is a whopping 51% less homes on the market. In the Triangle
there were 2,451 in Dec 2021 compared to 4,039 in Dec 2020. That's 39% less homes on the
market. So why aren't sellers selling? We believe there is a large group of sellers who want to sell
and move, but are afraid to navigate doing both in this market. Sure, you can sell your home to a
few companies for a "no hassle, no showings" deal but you lose out on maximizing your profit (psst
don't do that!). You might fear not being able to find a house and ending up without a place to live
(psst We have a way to avoid that!). We can help you navigate how to sell AND buy at the same time
in this market. We have several strategies that have been very successful for our clients without
leaving money on the table. Let's have a conversation and explore the options and strategies that
could help you make the most of this market!

We appreciate your trust in us that allows us to continue to make a difference. Contact your Core
Advisor directly or reach out to us at info@yourcoreadvisor.com for more information about the
market or help listing or finding your next home!

