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CORE REALTY ADVISORS
You're at the CORE of all we do.
LOCAL
EVENTS
1/11, 2-5pm
MLK Day at WD
Hill Center in
Durahm

BEFORE AND AFTER CONTEST
We love to see how clients personalize their spaces
after they move in. We are running a Before and
After Contest. The details will be in the email that
goes out to our past clients. Notify us by Jan 27th to
participate and contest will run Feb 1-8

SAVE THE DATE

January 25th Easier Living Senior Services Seminar
Information on aging parents finances, housing,
medical and conceriege services

WACKY HOLIDAYS

1

9

12

24

Static
Electricity
Day

National
Clean Your
Desk Day

National
Compliment
Day

1/18, Music of
Elton John, NC
Symphony at
Duke Energy Ctr
in Raleigh
1/25 African
American
Cultural
Celebration,
Museum of
History, Raleigh
1/24 Raleigh
Home Show at
the Convention
Center , Raleigh

MARKET UPDATE
Core Stats for 2019
Total Listings 39
Total Buyer Purchases 75
Avg Days of Market YTD 20
Transactions YTD 119
Volume YTD $41,175,797
2019 has continued to be a good year in Real
Estate. Interest rates have fallen and housing
prices have continued to rise. But what will
2020 bring us?
The federal reserve is predicting that interest
rates will fall again this year and we may see
therates fall below 3.5%. This will bring out
more first time home buyers which will lead
home builders to continue trying to keep their
focus on starter homes. Values in Wake
County are predicted to stay strong with an
average of a 6% increase in home sale prices.

CHANGES OVER THE PAST DECADE
Inflation - 2009 the rate of inflation was .0.39%.
2019 was 2.79% (US Bureau of Labor)
Wages - in 2009 the average salary for workers 3544 yr old was $42,796 and 2019 was $51,116
Clothing- In 2006 a dress that cost $70 would now
cost 9% less according to a Hamilton Project's
analysis of Census data
Groceries- Spending at the Grocery store has
increased 4.5% from 10 years ago. At least eggs,
dairy and meat have dropped by almost 14% due
to various industry influenza issues making
them unattractive.
Medical Care- We are now seeing a 16.5% increase
in medical care costs (as compared to 2006 by
the Census Bureau)

BROKER-IN-CHARGE BRIEF
We closed out our first full year as a brokerage and learned a lot of lessons. Here
are the top 4: 1. Size does matter. Many brokerage have a big growth model. We are
trying to grow, but smartly and we have a cap to the number of agents we want to
have since we value the family feel of our firm. We believe that growing too big will
mean that we have a revolving door and we don't want agents that have been with
us from the beginning to get lost in the shuffle. 2. No Franchise. We do just fine not
having a national franchise and it's had no impact on how we do work or the
results for our clients. The reason many brokerages do franchise is when they want
to be more "findable" to newer agents and have a recruiting emphasis. That is not
our vision so we are solid in the fact that we are and will stay a boutique
brokerage. 3. We gel well. Real estate is hard and it can feel lonely when your an
independent agent. We have struck a great balance of really supporting each
other, learning from each other and yet everyone can run their own business with
autonomy. We have struck a great balance and that is what most proud of since it's
something we created rather than copied from an existing model. 4. Space. While
meeting out in the community has been great, overall it is hard to get put our
heads down and get beefy work done. Working from home every day can get old
fast. Besides, we have boat loads of fun together. We expect you to hear an
announcement soon of a permanent home for CORE. No promises, but it's certainly
in the goal for 2020.
Please help us reach our 2020 goals by sharing our
information with your friends, family and colleagues.

