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You're at the CORE of all we do.
MARK
YOUR
CALENDAR
10th
Iced Tea Day

DAY TRIPPING!
Each month we are giving you day-trip ideas, on a budget, to take full advantage
of our great state. Last month the trip was to Eno River and Lavender Oaks Farm
in Hillsborough, NC
To look at past blogs go to
Core.Town/Blog
Next month we will be starting a new series
"Out and About" where we check out a local restaurant or bar and write a
review of the food, drinks and atmosphere.

TWO TRUTHS AND A LIE!
The first two people to reply with the correct answer get a Starbucks card!
Congrats to our winners last month: Julianne Gorton and Mandy Sandri
1. Less than 24 hours after withdrawing a listing because it hadn't sold in a
week we got an offer!
2. The first day of the gas shortage of May 2021, one of our agents got stuck

14th
Flag Day

19th

Juneteenth

20th
Father's Day

with buyers in her car at a gas station for 2 hours. They missed their showing.
3. Two of our agents had buyers submitting an offer on the same property and
were unaware they were competing. The sellers countered the first one and
when they didn't accept, the seller turned to the other. That agent ironically
called the other one, not knowing that they were competing, to get help
revising the contract since they were away from their laptop.

28th
Paul Bunyan Day

COMPANY UPDATE
Core Stats for May 2021
23 Closings
Closed Listings: 12
Avg. Days on Market: 1.5
Closed Buyers: 11
----------------

2021 Company Goal: 200
65 closings YTD
30 Pending Contracts
10 Coming Soon Listings
----------------

Top 3 Agents in May Volume
Chip Barker
Jennifer Crawford
Michelle Zanfardino

JUNE HOME OWNER TIPS
7 Things to Remember about your AC
1. Change your filters monthly. Most experts agree that frequent changes
with cheaper filters is better for system longevity.
2. Clean external compression/condenser. First turn off unit and then
clean debris on the outside fins with a shop vac or old paint brush.
3. Remove plant growth. Experts recommend keeping plant growth cut
back within a 2 ft radius of unit.
4. Straighten the fins. Google suggests an easy way to straighten bent fins
is to use an old dinner knife to gently put any bent fins back into place.
5. Hose it down. If it's been a few years and you weren't able to get built-on
grime off with the vac and brush, it's okay to spray it down with a garden
hose.
6. Clean evaporator drain. You'll see a white PVC pipe from your unit that
drains into the yard. Make sure it's not backed up with gunk to insure
condensation can effectively drain out.
7. Do not turn system off when you go on vacation. You can turn it up
but do not turn it off. In humid areas, a home that sits without air flow for
even a week will have a musty smell upon returning.
Your AC system will have a longer life expectancy with regular
cleaning. After 5 years of age, an annual (or at least bi annual) HVAC
service will maximize life expectancy of your system!

HOT TOPICS: COMING SOON PROPERTIES

Let's dive in and explain what Coming Soon means and what is happening that causes a property to go under contract
during that time. When a listing agent first gets a new listing, they discuss if the clients want to do a Coming Soon period
before showings begin. This is a formal contractual process that is signed off on by the sellers and the firm. Sometimes this is
the period of time is when the final prep work for pictures and showing the home takes place, or possibly the sellers are
planning to leave town for showings and want to market the home before they leave. If all the pictures have been taken,
you'll be able to see those. Sometimes however you only have a few cell phone pictures to look at while the agent is waiting
for the professional pictures. Our MLS allows the Coming Soon period to be a maximum of 30 days, but each listing agent's
strategy and approach to the Coming Soon period varies.
Can I book an appointment to see it? Unfortunately MLS rules prevent showings during the actual Coming Soon period. That
period is strictly an online "heads up" in advance of the home moving to Active status. The expected date the showings
begin, otherwise know as the ACTIVE date, will be listed in MLS, and your agent can pre-book an appointment for that date.
How did it go under contract when it was never active and I didn't get a chance to see it? Many buyers believe someone else
got into the property and made an offer. As long as the listing agent is abiding by the MLS rules, that isn't true. There are
some buyers who feel confident enough from the pictures, online data and a drive by to make a "sight-unseen" offer. This
means they'll be writing up an offer and putting due diligence money at risk before they or their agent even step foot into a
home. When inventory is in such a high demand, buyers will take this huge risk to simply get ahead of the open market and
get into a neighborhood or home they find desirable. Because of the competitiveness of the market we have even started
seeing sight-unseen multiple offers situations quite a bit.
Is there a risk to the buyer? This is the biggest aspect of this recent trend. The buyer may not love the home as much as they
did from the pics and now they have a hefty due diligence on the line. It could feel darker, dirtier or less well maintained
than you could tell in the pictures.
Why doesn't every house go under contract during Coming Soon? Everyone has different goals and approaches. A seller might
be presented with an offer, higher than list price, but feel they could get more if people saw it in person. In addition, they
have worked hard to get their home ready for the market and they may want buyers to completely fall in love AND really
know what they are getting. Being ACTIVE on the market will typically procure the highest price. However, sometimes a
buyer will offer more just to avoid the competition of waiting until the home has showings, so it's up to the sellers to make
the decision about accepting an offer prior to showings.

CORE REALTY ADVISORS PAST CLIENT
BEFORE AND AFTER
CONTEST WINNERS

EACH WINNER WILL RECIEVE A $100 GIFT
CARD TO A HOME IMPROVEMENT STORE!

